Eliminating Barriers and Expanding
Access to Entrepreneurs

In California, the wage gap between high-income and low-income earners has
increased dramatically in the past several decades. Since the 1980s, wages for top
earners have grown by 40 percent, declined by 19 percent for low-income earners,
and increased by just 5 percent for middle incomes. 'Rising inequality is contributing
to displacement and impeding our region’s economic growth.

Historically, homeownership and entrepreneurship have been two of the strongest
vehicles to increase economic prosperity in these communities. After home equity,
business equity is the greatest source of family non-financial assets.2The promise of
economic mobility is foundational to our economy and society, and yet upward
mobility is out of reach for many in our community.

Minority-owned businesses are quite rare in the Bay Area, despite its diversity. Only
about 6% of businesses in the nine Bay Area counties are Hispanic-owned, and less
than 1% are Black-owned. *By supporting small businesses and entrepreneurship, our
team can have a greater impact on increasing access to capital for all and creating a
more thriving Bay Area.

Small businesses are a critical segment of our economy; they build intergenerational
wealth and employ almost half of the American workforce. An entrepreneur
interested in starting or growing a new business needs capital to get started, which is
often the most challenging hurdle for new businesses. “It is particularly challenging for
low-income entrepreneurs who need collateral, such as savings or a home, or access
to what’s commonly termed, “friends and family” funds. These difficulties are
heightened for Black, Latinx, Indigenous, and AAPI communities, who often have to
overcome systemic barriers to access financing. Women entrepreneurs face similar
barriers to access to capital, even when their ventures are similar or identical to their
male counterparts.®
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